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itinerary

12.30pm	R egistration and Lunch

1.00pm	 FY12 Q3 Operational Update
	N icholas Collishaw, Managing Director — Mirvac Group

1.30pm	 Mirvac Property Trust Strategic Overview
	A ndrew Butler, Chief Executive Officer — Investment

1.45pm	P roperty and Facilities Management
	C hris Luscombe, General Manager — Mirvac Asset Management

1.50pm	S ustainability at Mirvac
	A licia Maynard, Sustainability Manager — Group Strategy

1.55pm	E nd

	P roperty Tour Begins

2.10pm	A rrive Level 30, 20 Bond Street, Sydney

2.15pm	 Ben Hindmarsh, General Manager — Office and Industrial: 
	U pdate — 8 Chifley Square, Sydney and 190 George Street, Sydney

2.45pm	 Depart Bond Street for Tour of 8 Chifley Square, Sydney

3.00pm	T our 8 Chifley Square, Sydney

3.40pm	S usan MacDonald, General Manager — Retail: 
	 Bus departs to Broadway Shopping Centre

4.10pm	T our of Broadway Shopping Centre, Sydney

4.40pm	 Depart Broadway Shopping Centre CBD

5.10pm	P roperty Tour Ends (Jamison Street CBD) 
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8 CHIFLEY SQUARE, SYDNEY

Mirvac’s Integrated Model

DESCRIPTION

With its distinctive contemporary 
design and leading sustainability 
features, 8 Chifley Square will set a 
new benchmark for Sydney’s premium 
office towers. 8 Chifley Square will 
have approximately 19,100 square 
metres of net lettable area (NLA) 
and stand 34 storeys high. 

On completion, it will incorporate 
21 office and two terrace levels 
with seven unique villages 
providing unparalleled connectivity, 
interaction and amenity through 
vertical integration.

SUMMARY INFORMATION – 31 MARCH 2012

Cost to complete:� $97.2 million 1

Forecast completion date:�Au gust 2013

Ownership structure:� 50% Mirvac / 50% K-REIT

net lettable area:� 19,100sqm

office floors:� 21

Site area:	 1,581 sqm

village size range:	 1,800 – 2,880sqm

% space committed:	 42%

Update 

The development is on target for completion in 
August 2013 and has 42 per cent of NLA committed 
to Corrs Chambers Westgarth over levels 9 to 
18 inclusive.

Sustainability Credentials 

8 Chifley Square has recently been awarded a 
6 Star Green Star — Office Design v2 rating from the 
Green Building Council of Australia demonstrating 
world leadership in office design. Target 5 Star 
NABERS Energy.

Enhanced sustainability features will include 
tri‑generation, blackwater treatment, chilled beam 
mechanical system and a high volume of 
natural ventilation.

Artists impression of a three level village

Owner 
MPT (50%)

Development 
Mirvac Developments

Construction 
Mirvac Constructions

Leasing 
Mirvac Investments

Asset Management 
Mirvac Asset Management

Mirvac Capital Investments 
50% sell down to KREIT

1)	A s at 31 March 2012. Including interest, excluding land.
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Notes

Corrs Chambers Westgarth

42% NLA

Artists impression of 8 Chifley Square, Sydney



Mirvac property trust nsw investor tour  1 may 20124

190-200 George Street, Sydney

DESCRIPTION

190-200 George Street is being 
designed to redefine Sydney’s gateway 
skyline. 38 levels high, the tower 
will contain 33 office floors with an 
expected net lettable area (NLA) of 
approximately 39,000 square metres.

The City of Sydney’s alternative 
planning controls for this site bound 
by Alfred, Pitt, Dalley and George 
Streets, (APDG LEP Controls), allows 
Mirvac to increase the towers height 
limit from 110 metres to 155 metres.

SUMMARY INFORMATION – 31 MARCH 2012

Cost to complete:� $475.0 million 1

Forecast completion date:� Mid 2016

Ownership structure:� 100% Mirvac 

net lettable area:� 39,000sqm

office floors:� 33

Site area:	 3,147 sqm

Average floor plate:	 1,200 sqm

Development application:	S tage 2 DA 
	 to be lodged mid 2012

Project commencement:	O n pre-commitment

Update 

Stage 2 of the DA to be lodged mid 2012, with the 
project to commence upon pre-commitment. When 
complete, the new premium grade tower will boast 
superb city and harbour views.

Sustainability Credentials 

Designed to achieve the highest Green Star 
credentials (6 Star Green Star – Office Design v3). 
5 Star NABERS Energy.

Mirvac’s Integrated Model

Owner 
100% Mirvac

Development 
Mirvac Developments

Construction 
Mirvac Constructions

Leasing 
Mirvac Investments

Asset Management 
Mirvac Asset Management

Mirvac Capital Investments 
Potential part share sell-down

1)	A s at 31 March 2012. Including interest, excluding land.
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CONCEPT DESIGN

14.02.12

Mirvac Projects Pty Limited - 200 GEORGE STREET

A3@1:500Scheme 4a - View from South - Dusk View

SK 36-A

“This drawing has been submitted as part of a design
competition for the 200 George Street site and as such is
conceptual only and is subject to future design
development and amendments and final Council
approval”.

Artists impressions of 190-200 George Street, Sydney Site location

Notes
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BROADWAY SHOPPING CENTRE

DESCRIPTION

Broadway Shopping Centre is a 
Sub‑regional shopping Centre located on 
the fringe of the Sydney central business 
district, servicing the growing catchment 
of Sydney’s inner city and inner west.

Broadway is one of the most successful 
retail centres in Australia, generating over 
$400 million in sales per annum and 
attracting over 13 million visitors per year. 
In 2011, the centre maintained its number 
two ranking for the third consecutive year 
in the Shopping Centre News (SCN) 
Big Guns Awards 1 for annual turnover 
per square metre. 

SUMMARY INFORMATION – 31 MARCH 2012

GLA:� 50,952 sqm

Acquisition date:�J anuary 2007

� $231.5 million 
Book value:	 as at 31 December 2011 (50% share)

	E xpanded and 
Construction period:� refurbished in 2007

� 50% Mirvac / 
Ownership structure:	 50% Perron Group

1)	N ational ranking of shopping centres with a GLA in excess of 45,000sqm. Published in Shopping Centre News, Volume 30, Number 1, 2012.

Owner 
MPT (50%)

Leasing 
Mirvac Investments

Asset Management 
Mirvac Asset Management

Mirvac Capital Investments 
50% partner Perron Group	

Mirvac’s Integrated Model
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1)	S ource: Pitney Bowes Business Insight, March 2011.

1

2

3

4

Notes

Population of Moving Annual Turnover projected to grow at rate of 1.3% to 1.7% p.a. through to 2021 1

1  Secondary South

Suburbs: Newtown, 
Alexandria, Petersham, 
Marrickville, Stanmore

Population:� 65,230

Growth %:� +1.0%

Forecast 2021:� +0.8%

3  Primary

Suburbs: Glebe, Pyrmont, 
Ultimo, Chippendale

Population:� 76,400

Growth %:� +2.6%

Forecast 2021:� +2.0%

2  Secondary  West

Suburbs: Leichhardt, 
Annandale, Balmain

Population:� 62,350

Growth %:� +0.5%

Forecast 2021:� +0.4%

4  Secondary  East

Suburbs: Sydney, 
Darlinghurst, Surry 
Hills, Redfern

Population:� 80,960

Growth %:� +1.6%

Forecast 2021:� +1.7%
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Update 

Broadway’s main trade area is estimated to contain over 
280,000 people in one primary sector and three 
secondary sectors.

The primary sector encompasses the area within 
approximately 1 km of and includes the suburbs of Pyrmont, 
Darling Harbour, Ultimo, Glebe, Camperdown, Darlington and 
Chippendale. Approximately 46 per cent of the Centre’s sales 
are estimated to originate from customers who reside within 
a 1.5 kilometre radius of the Centre.

The secondary sector includes the suburbs of: Surry Hills, 
Redfern and Waterloo in the East; Alexandria, Erskineville, 
Newtown, Enmore, Marrickville, Petersham, Stanmore and 
Lewisham in the South and Leichhardt, Annandale, Lilyfield, 
Rozelle and Balmain in the West.

The main trade area is projected to grow between 1.3 per 
cent to 1.7 per cent per annum through to 2021, which is 
above the projected New South Wales average projection of 
1.1 per cent per annum. This overall growth will be largely 
driven by a number of residential developments in the 
primary and secondary east sectors.

The current retail expenditure capacity of the main 
trade area population is estimated to be over $3.8 billion 
and is projected to increase at approximately 5.0 per cent 
per annum. 

The Moving Annual Turnover (MAT) is boosted by a high 
non-resident population of over 100,000 students and staff 
at major universities and tertiary colleges within 1 kilometre 
of the Centre.

In the year to March 2012, growth in foot traffic to the centre 
was 3.1 per cent compared to the previous year.

Sales Performance

Total retail sales of $411 million (centre MAT as at 30 June 2011) 
were significantly above the benchmark for peer centres. This 
above average sales volume reflects the strong performance of 
the Kmart DDS and Coles supermarket in particular.

Customer Profile

—	Broadway Shopping Centre has a young demographic with 
62 per cent aged 20-39 years.

—	Customers are predominantly white collar workers 
(88 per cent of those in the workplace) with high 
household incomes (14 per cent above the Sydney 
average with 32 per cent over $104,000 and 31 per cent 
over $120,000) and high disposable incomes 
(55 per cent rent their home).

—	There is a high frequency of visitation per customer 
with 71 per cent of customers visiting weekly or more 
often. 10 per cent visit daily.
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Big Guns 2012 Awards 2012

Westfield
Bondi

1st

Broadway

2nd
Chadstone

3rd
Chatswood

Chase
6th

Westfield
Chatswood

23rd

Westfield
Burwood

32nd

$10,522
$9,841

$8,918

$8,302

$7,236
$6,997

2nd in Australia for total centre sales psm 1
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BROADWAY SHOPPING CENTRE

1)	N ational ranking of shopping centres with a GLA in excess of 45,000sqm. Published in Shopping Centre News, Volume 30, Number 1, 2012.
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Centre Layout 1

	
  

1)	C entre plan is true and correct as at 30 June 2010. This plan is not to scale and is for illustrative purposes only.
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Important notice
Mirvac Group comprises Mirvac Limited ABN 92 003 280 699 and Mirvac 
Property Trust ARSN 086 780 645. This Tour Book has been prepared by Mirvac 
Limited and Mirvac Funds Limited (ABN 70 002 561 640, AFSL number 233121) as 
the responsible entity of Mirvac Property Trust (collectively “Mirvac” or “Mirvac 
Group”). Mirvac Limited is the issuer of Mirvac Limited ordinary shares and 
Mirvac Funds Limited is the issuer of Mirvac Property Trust ordinary units, which 
are stapled together as Mirvac Group stapled securities. All dollar values are in 
Australian dollars (A$).

The information contained in this Tour Book has been obtained from or based on 
sources believed by Mirvac Group to be reliable. To the maximum extent 
permitted by law, Mirvac, its affiliates, officers, employees, agents and advisors 
do not make any warranty, express or implied, as to the currency, accuracy, 
reliability or completeness of the information in this Tour Book or that the 
information is suitable for your intended use and disclaim all responsibility and 
liability for the information (including, without limitation, liability for negligence).

This Tour Book is not financial advice or a recommendation to acquire Mirvac 
Group stapled securities and has been prepared without taking into account the 
objectives, financial situation or needs of individuals. 

Before making an investment decision prospective investors should consider the 
appropriateness of the information in this Tour Book and Mirvac Group’s other 
periodic and continuous disclosure announcements lodged with the Australian 
Securities Exchange having regard to their own objectives, financial situation and 
needs and seek such legal, financial and/or taxation advice as they deem 
necessary or appropriate to their jurisdiction. 

To the extent that any general financial product advice in respect of the 
acquisition of Mirvac Property Trust units as a component of Mirvac Group 
stapled securities is provided in this Tour Book, it is provided by Mirvac Funds 
Limited. Mirvac Funds Limited and its related bodies corporate, and their 
associates, will not receive any remuneration or benefits in connection with that 
advice. Directors and employees of Mirvac Funds Limited do not receive specific 
payments of commissions for the authorised services provided under its 
Australian Financial Services Licence. They do receive salaries and may also be 
entitled to receive bonuses, depending upon performance. Mirvac Funds Limited 
is a wholly owned subsidiary of Mirvac Limited.

This Tour Book contains certain “forward looking” statements. The words 
“anticipated”, “expected”, “projections”, “forecast”, “estimates”, “could”, “may”, 
“target”, “consider” and “will” and other similar expressions are intended to 
identify forward looking statements. Forward looking statements, opinions, 
valuations and estimates provided in this Tour Book are based on assumptions 
and contingencies which are subject to change without notice, as are statements 
about market and industry trends, which are based on interpretations of current 
market conditions. Forward-looking statements including projections, indications 
or guidance on future earnings or financial position and estimates are provided 
as a general guide only and should not be relied upon as an indication or 
guarantee of future performance. There can be no assurance that actual 
outcomes will not differ materially from these statements. To the full extent 
permitted by law, Mirvac Group and its directors, officers, employees, advisers, 
agents and intermediaries disclaim any obligation or undertaking to release any 
updates or revisions to the information to reflect any change in expectations 
or assumptions.

An investment in Mirvac Group stapled securities is subject to investment and 
other known and unknown risks, some of which are beyond the control of Mirvac 
Group, including possible delays in repayment and loss of income and principal 
invested. Mirvac does not guarantee any particular rate of return or the 
performance of Mirvac Group nor do they guarantee the repayment of capital 
from Mirvac Group or any particular tax treatment.

Past performance information given in this Tour Book is given for illustrative 
purposes only and should not be relied upon as (and is not) an indication of 
future performance.

This Tour Book is not an offer or an invitation to acquire Mirvac Group stapled 
securities or any other financial products and is not a prospectus, product 
disclosure statement or other offering document under Australian law or any 
other law. It is for information purposes only. 

HEAD OFFICE / Level 26, 60 Margaret Street Sydney NSW 2000
SYDNEY / 02 9080 8000
MELBOURNE / 03 9645 9400
BRISBANE / 07 3859 5888
PERTH / 08 9424 9900
www.mirvac.com


